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The Röchling Group has been shaping industry. Worldwide. For more than 200 years. We transform the lives of
people every day with our customized plastics: they reduce the weight of cars, make medication packaging more
secure and improve industrial applications. Our workforce of 11.681 people is located in the places where our
customers are – in 83 locations in 25 countries.  

In the Automotive division, you will shape the mobility of tomorrow. System solutions in the areas of Battery
Solutions, Structural Lightweight, Aerodynamics and Propulsion. This means: We protect the environment while also
improving the driving experience of millions of vehicles.

  

It is time for a new challenge. And time to arrive where you want to be. We have grown steadily,
together as a team. Would you like to grow too? For us and with us? If you answered yes, we
have career opportunities for you Do you have what it takes to spur game-changing
innovation? Do you crave being a part of the solution, while enjoying training and learning
opportunities? Then get ready to join the Röchling Automotive team and become part of the
next chapter in our history At our Duncan, SC location we are searching for a:

Account Manager
Where we need you

Manage customer commodity business in line with global,
regional, and product strategies.
Lead and coordinate all activities related to the assigned
customer commodity.
Analyze and communicate customer trends to support
strategic decision-making (product, regional, innovation).
Identify acquisition opportunities and define
corresponding action plans.
Manage the full RFQ process from initial discussion
through final negotiation in alignment with the Key
Account Manager (KAM).
Prepare and deliver commercial offers in a timely manner,
ensuring compliance with customer-specific formats.
Execute price negotiations with customers in
coordination with the KAM.
Maintain and track price history and long-term
agreements.
Support the KAM in addressing customer concerns,
including capacity requests and operational issues.
Ensure proper collection, maintenance, and internal
distribution of Customer Specific Requirements (CSR) in
line with company procedures.
Identify and develop future business opportunities within

the assigned customer commodity.
Build and maintain strong relationships with customer
commodity stakeholders.
Collaborate cross-functionally with project management,
engineering, and product management teams.
Develop a strong understanding of customer systems and
processes to enhance collaboration and efficiency.

How to convince us

Bachelor’s degree in Business Administration or a related
field.
2+ years of experience in Sales.
2+ years of experience in Project Management.
Experience in a customer-facing role or acting as a
company ambassador.
Exposure to OEM and Tier 1 environments.
Affinity for technical processes.
Working knowledge of process engineering.
Working knowledge of plastic injection molding
processes.

If you are interested in this opportunity and believe your
experience and qualifications align with the requirements,
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we would be happy to hear from you. We encourage you to
apply and become part of our team.
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